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Presentation Specification: Client Meeting Presentation 2  

The Client Meeting presentation is an ideal 

presentation to use when meeting with a 

client face-to-face. The following data 

points were selected to facilitate client 

meetings: 

 Portfolio Value versus the Net 

Investment – show your clients how 

their net investment has grown over 

time. 

 Performance data over time – to help 

your clients better understand whether 

they are on track with their ideal 

investment strategy and expectations. 

It also helps determine if they should 

stay with the same strategy or modify 

it somewhat to adjust to market 

conditions, comfort level with 

investing or life status. 

 Allocation of asset values – the pie 

chart shows your clients their current 

diversification so they can clearly see 

where they stand, and you can 

effectively explain where they should 

go. 

 Holdings information by position –  

 

show your clients a snapshot of the portfolio holdings on a certain day so they have a better understanding of 

where they are today. 

This document gives you information about the pages contained in this presentation, followed by a sample of the 

presentation, so you can decide if this presentation will meet the needs of your clients. 
 

 
On the Web 

There are many data points available on various client presentation pages that might not be available on 

the pages found in this particular presentation. For a complete list of all available pages in Presentation 

Studio as well as links to documentation on the data points for each page, visit Presentations Gallery 

page of our website. 

 

http://www.schwabpt.com/public/spt/client-news-and-resources/portfoliocenter-report-presentations/gallery-portfoliocenter-report-presentations
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Pages Included in this Presentation 

The Client Meeting Presentation includes five pages: 

The Cover Page 

This page is the cover of the presentation and includes: 

 Company Logo Image – a smaller image that is the 

official company logo. This image appears on each 

page of the presentation. 

 Client Name and Address – the display name and 

address for the portfolio or group. 

 Advisor’s Name – the name of the advisor assigned 

to the portfolio, as it appears in the Advisor 

Details. 

 
 

 
On the Web 

The Cover Page, by default, uses the Company Logo image element. For more information about using 

the image elements, see Working with Images in Presentation Studio.  

Also, for more information about creating, assigning and filling in advisor details, see Creating, 

Managing and Using Advisor IDs.  
 

Portfolio Value vs. Cumulative Net 
Investment 

The Portfolio Value vs. Cumulative Net Investment 

Page shows your clients their effective return on 

investment by comparing the amount they contribute to 

the portfolio as compared to value of the portfolio. 

From this graph, you can learn whether you are making 

the best overall investment decisions and evaluate if it 

might be time to reconfigure the investment strategy. 

 

 
 
 

http://www.schwabpt.com/public/file/P-9026386/spt011752.pdf
http://www.schwabpt.com/public/file/P-8910783/spt010197.pdf
http://www.schwabpt.com/public/file/P-8910783/spt010197.pdf
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The Performance Summary Page 

The Performance Summary Page displays your 

client’s performance using time periods that are 

relevant to their portfolio. On this page they can see: 

 The Components of Change – shows clients how 

their portfolio changed over the period by virtue of 

activities like capital flows, income, management 

fees, capital appreciation, and realized gain. 

 Portfolio Returns – display the time weighted 

return, as compared to a target and other 

benchmarks assigned to the portfolio. It also helps 

your clients gain a better understanding of the 

overall health of the combination of assets in the 

portfolio during the period. 
 

 

 
On the Web 

The Performance Summary Page contains performance and benchmark data. The Performance dates are 

automatically calculated, based on the intervals generated for the portfolio and the As Of date selected. 

For more information, see Working with Date Range Collections and Dynamic Date Ranges for 

Performance Data on Client Presentations.  

The benchmark data comes from assignments made on the portfolio or group details. For more 

information about these settings, see Using Index, Target and Benchmark Data on Client Presentations.  
 

The Allocation by Category Page 

The Allocation by Category Page shows the current 

allocation by asset class on the selected As Of date. 

This page can show up to ten asset classes on one page 

and the remaining asset classes will display on 

subsequent pages up to one-hundred asset classes total. 

For each asset class, you can see: 

 Weight of the asset class – see how much pull a 

specific asset class has on the rest of the portfolio. 

 Description –cross-reference the description of the 

security with its location on the pie chart. 

 Current Value – see how much the asset class is 

worth. 
 

 
 

http://www.schwabpt.com/public/file/P-9025758/spt011889.pdf
http://www.schwabpt.com/public/file/P-9025758/spt011889.pdf
http://www.schwabpt.com/public/file/P-8976624/spt011674.pdf
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The Portfolio Holdings Page 

The Portfolio Holdings Page shows all the overall 

position for each asset held in the portfolio. For each 

position, you can see: 

 Symbol/Description –cross-reference the 

description of the security with its trading Ticker or 

CUSIP symbol.  

 Weight of the position – see how much pull a 

specific position has on the rest of the portfolio. 

 Quantity – see how many shares, face value or 

contracts your clients hold for the security. 

 Cost basis – see the original price of the security; 

usually the purchase price including all fees. 
 

 Price/Current Value – see how much the per/share price is, as compared to the current value of the position as 

a whole. 

 Unrealized Gain/Loss – see the amount of gain or loss the client could have realized if the position was sold 

on the as of date. 

The Portfolio Holdings –                      
Group Option 

When you run this presentation on a group, the 

Portfolio Holdings page sorts the group’s positions by 

member portfolio 

For each group member, you can see: 

 Sections for each member of the group 

 Account numbers masked (this is also available 

when running the presentation on a single 

portfolio) 

 Totals for each member, as well as for the group as 

a whole.  

 


